
YOUR TEAM 
WILL LOVE US

When a company joins Sales Assembly, 
the entire organization, from Senior 
Leadership to Talent/HR to Sales 
Enablement, realizes a significant lift. 

Between Events, Training & Development, Certifications, 

Resources for Talent, Peer Communities, Strategy 

& Sales Enablement and more...we cover it all, for 

everyone in your revenue org.  We recently took a poll 

of individuals who have been involved in Sales Assembly 

via their company’s membership.  Please take a look 

at what they had to say + some statistics we gathered 

along the way!

Does the fact that your company is 

a member of Sales Assembly make 

you feel better about your company’s 

willingness/desire to invest in you?  

On a scale of 1-5 (5 being most 

positive), how would you rate your 

experience with Sales Assembly?

4.7

95% Yes

FEELING TOWARDS COMPANY

STAR RATING

Sales Assembly is great as it helps me connect 
with a type of person that is rare in my company- 
a fellow Head of Sales.  Usually, there is just one 
per company or a limited subset of people in 
a similar role.  So, networking with others like 
me has given me the chance to learn and apply 
others’ unique solutions to my own problems and 
also help others that have the same issues that I 
once had.   

George Eliopoulos 
Head of Large Enterprise Sales

Sales Assembly has provided great forums 
for the exchange of ideas for senior sales and 
marketing leaders.

Rob Hughes  
Head of Sales & Marketing

The programs, specifically Todd Caponi, have 
been super helpful in providing motivational, 
yet educational material to our sales team.  
Creating and developing training and enablement 
programs internally is both costly and time 
consuming, Sales Assembly proactively provides 
this service for us to leverage.

Bob Barrett  
VP of Sales

As a small tech company that is quickly growing, 
we don’t have the resources to provide our team 
the training and ongoing enablement resources you 
would find at a larger company.   Sales Assembly 
provides our team the opportunity to network and 
improve our skill set with like minded organizations 
in the Chicago community.  

Jim Pattermann 
CSO

For any organization working to cultivate a learning 
culture, you realize the importance to learn from 
others outside of your company.  Sales Assembly 
offers exactly that. SA is run by a driven and 
incredibly humble leadership team, and they ensure 
all events are informative and fun. Sharing ideas 
amongst peers makes all of us better, and I know 
SA has made me a better manager and coach. ‘A 
rising tide lifts all boats’ 

Ben Dietz 
President, Americas

EXECUTIVE SALES LEADERSHIP

100 TESTIMONIALS FROM OUR MEMBERS

It’s critical to be proactive with networking, skill 
development, and uncovering new and evolving 
sales tactics. Sales Assembly provides easy 
access to that community and curriculum. It’s 
inviting, engaging, and constantly progressing. 
I’ve enjoyed the opportunity to learn from peers, 
and have seen my team members return from SA 
events with fresh ideas and insights. Thanks Sales 
Assembly team!

Anna Phalen 
VP of Sales and Account Management

This group alone has shaved off probably 6 
months or more from our ramp up and sales 
process build out.  

Joe Espinosa 
VP of Commercial Sales

I look at Sales Assembly as an extension of 
my team and a pillar in my own learning and 
development.  They provide access to a network 
of other revenue leaders that are going through 
the same things I am, but also endless resources 
for my team to take advantage of and learn from 
others in the community. I’ve been a SA member 
at two companies now and can’t imagine losing 
them as a resource to lean on. 

Dustin Deno 
VP of NA Sales



The experience with Sales Assembly has allowed 
me the opportunity to get out from behind 
the desk and the day to day that consumes 
so many of us and instead ensure that we are 
staying in step with what some of the best 
sales organizations are doing by collaborating 
with peers. Having the ability to be apart of 
a community that is willing to share ideas 
and provide feedback on topics that every 
organization faces is extremely valuable. 

Rich Dastice 
VP of Recruiting

Sales assembly is a great organization to be a 
part of. There are great resources to leverage 
for my team across training and recruiting. I also 
love the weekly leadership calls (or listeing to the 
videos when I can’t make it!) to hear what other 
sales execs are experiencing, sharing ideas, etc.  

Howard Diamond 
Chief Strategy Officer

Sales assembly is a great organization to be a 
part of. There are great resources to leverage 
for my team across training and recruiting. I also 
love the weekly leadership calls (or listeing to the 
videos when I can’t make it!) to hear what other 
sales execs are experiencing, sharing ideas, etc.  

Ryan Barretto 
SVP of Global Sales

Sales Assembly is a community in the truest 
sense of the word. Everyone involved has 
common challenges, opportunities and goals. 
Sales Assembly creates and environment 
where people can learn and find empathy and 
camaraderie and create a fellowship with others.   

Judd Marcello 
EVP & CMO

I participate in the bi-weekly marketing 
leadership calls and it’s an outstanding way to 
stay in touch with fellow marketers, discuss our 
most pressing issues, and build alignment on a 
local and professional level.   

Gwen Smith 
Senior Product Marketing Manager

We’ve thoroughly enjoyed the opportunity to 
learn from other organizations and sales leaders 
outside of our own. The topics are vast and the 
content is relevant regardless of your role.  The 
“Friday’s are for Closers” virtual series were 
fantastic and hope they continue!  

Zac Churchill 
VP of Account Management

I am incredibly impressed with the quality of 
the curriculum that Sales Assembly offers to its 
members. The caliber of speakers and the depth 
of topics have proven to be incredibly valuable 
in my role as a sales professional.  And the 
networking community is comprised of top-notch 
sales performers. I encourage anyone looking 
to be successful in sales to engage with Sales 
Assembly!

Peter V.S. Bond 
VP of Retail Strategy

Sales Assembly has been a great resource for our 
sales organization, especially as we have grown 
significantly in the last year. It is helpful for us 
to be able to add external trainings for our sales 
team in addition to the internal training we do. 
We have also really enjoyed the manager trainings 
which have helped our newer managers ramp up 
quickly. 

Jeff Pearlman 
VP of Sales

Sales Assembly has opened up a network of 
individuals that would be otherwise hard to access. 
I really appreciate the ability to come together 
with other marketing professionals and learn from 
their processes and strategies. During COVID it 
was great to hear how everyone was handling this 
sudden shift in goals, sales, and messaging. After 
every call I take away at least one new idea that I 
immediately implement at my company. 

Ewa Baska 
Marketing Director

Our membership to Sales Assembly is valuable 
because it gives us access to best practice and 
real-world advice from tech companies like us. 
Not only does the sales team find value but the 
marketing team, and the account management 
team finds value. Plus, Sales Assembly is easy to 
work with and great people. 

Lynn Zimmerman 
VP of Marketing

I look at Sales Assembly as an extension of 
my team and a pillar in my own learning and 
development.  They provide access to a network 
of other revenue leaders that are going through 
the same things I am, but also endless resources 
for my team to take advantage of and learn from 
others in the community. I’ve been a SA member 
at two companies now and can’t imagine losing 
them as a resource to lean on. 

Liam Crooks 
VP of Sales

Sales Assembly has provided some very good 
content during the Pandemic. By attending SA 
sessions I usually pickup 1-2 nuggets of sales 
wisdom that I either forgot or didn’t know. I 
appreciate what these guys are doing. 

Mark Tepper 
SVP of Sales

Sales Assembly has been an invaluable resource 
to our leadership at Ascent. The SA team 
consistently delivers high-quality content and 
opportunities for us to engage with our peers 
on challenges that we’re all facing. It’s been a 
pleasure to be a part of the SA community. 

Vanessa Yeh 
VP of Marketing

Sales Assembly and now the marketing arm of 
the group were exactly what Chicago needed and 
at the right time. Jeff, Matt, Joel and the whole 
team at SA do an incredible job of facilitating 
important conversations for like minded groups of 
people. Outcomes have varied from new ideas to 
new connections and clients. We’re grateful to be 
a part of the SA ecosystem and look forward to 
continuing to support their efforts.  

Courtney Beasley 
VP of Marketing

I very much value the networking and community 
aspects of Sales Assembly.  

Steven Brown 
SVP of Business Development

Sales Assembly never fails to deliver the most 
valuable content to its community.  The ability to 
bounce ideas off the top sales exec’s in the area has 
been a game changer. If you believe in the growth 
mindset, this is a no brainer community to join.   

Jared Gibson 
VP of Growth & Marketing

Our Sales Assembly membership has been very 
helpful from a sales, marketing and HR perspective.  
They do an excellent job of bringing together top 
level sales managers to learn from one another and 
help drive better performance at our respective 
companies.  They also provide diversified content 
as it relates to sales generation, lead growth, sales 
management, sales education and networking.  
Centro is really enjoying our experience as a part of 
this group. 

David Gensler 
SVP of Client Development

MARKETING



I think Sales Assembly is filling a huge void in the 
sales enablement bucket. It’s a place to learn, 
grow and network. I always learn something new 
or get reintroduced to a skill I forgot about after 
taking part in one of their programs. I highly 
recommend you take advantage of all Sales 
Assembly has to offer.    

Kevin Piket 
Sales Enablement Manager

Sales Assembly helps our team get to right faster, 
to not reinvent the wheel. In Revenue Ops and 
Sales Enablement, certain roles, process and tech 
work well regardless of industry. The peer group 
I’ve built through Sales Assembly helps me find 
proven solutions to common problems.  

Brendan O’Brien 
Director of Growth Operations

Sales Assembly is the community you want 
to be a part of as a Sales Professional.  From 
networking, training and their annual conference 
it has provided myself with relationships and 
skills I would have not received elsewhere. 

Nick Turnbull 
Sales Development Manager

Sales Assembly has been instrumental with 
helping me connect with other Revenue 
Operations professionals and Sales professionals 
in general. The numerous opportunities to learn 
from peers and expand your network has been 
fantastic.   

Joel Arnold 
VP of Revenue Operations

Within the first week at my new company, I 
mentioned that we should join Sales Assembly 
because of the value it added. Turns out, they 
were already members and saw the same value I 
did. Every piece of content I’ve consumed or every 
meeting that I’ve attended has provided tons of 
value.

Cameron Bumstead 
Senior Sales Operations Analyst

Sales Assembly has provided a unique opportunity 
for my team to develop their careers both 
personally and professionally. As someone who 
cares deeply about the growth of our people, this 
has been invaluable.

Alex Zikakis 
Sales Performance Consultant, Global Solutions

Sales Assembly has provided me with valuable 
RevOps peer connections that have helped me 
find solutions to problems they’ve solved before. 
They’ve also set up ongoing programming targeted 
to our role that has paid off for me in executive 
meetings and strategy planning sessions.

James Crotchet 
Revenue Operations Manager

As the Director of Sales Training for Upwork, to 
say that the Sales Assembly Community has been 
a value add (and at times a life-line), would be an 
understatement. This organization has helped the 
senior sales leadership team at Upwork execute 
and scale our business and training objectives 
over the last 2 years. One of the most notable and 
valuable aspects is their peer to peer network. 
Sales Assembly has made it possible for us to plug 
into a pool of SME’s- curious, intelligent, brilliant 
people- to unlock new ideas and solve current 
challenges. That to me is the true super-power!

Jess Ellis 
Director of Sales Training

The events you guys put on are top of the 
industry when it comes to Chicago. Starting 
with the social hours, leading all the way up to 
an intensive program like VenutreSCALE, Sales 
Assembly does a phenomenal job at bringing 
in thought intensive speakers/teachers that are 
coursing on the latest and greatest topics.  

Matt Vallortigara 
Sales Operations Manager

I can’t begin to tell you the ways that our team 
has benefited from Sales Assembly - networking, 
training, collaborating and idea sharing, best 
practices, and so much more. I’m deeply 
passionate about cultivating a team centered 
around learning and growth, and I’ve realized the 
return on investment we made in Sales Assembly 
has been tenfold.

Stephanie Benavidez 
Sr. Director of Sales Enablement

One of the many reasons its great to be part 
of the Sales Assembly community, is just that, 
its a community. The sessions, workshops, and 
networking events are all centered around 
learning from peers and taking those ideas back 
to make an impact within your own organization. 
And since they don’t only focus on frontline sales 
and those specific topics, as someone in the 
sales operations space, there is an event that I 
can attend at least once a month that pertains to 
my direct responsibilities or areas of growth I am 
interested in pursuing. 

Morgan Smith 
Director of Sales Operations

Sales Assembly is an invaluable partner 
in Chicago. Learning and networking with 
colleagues “in the trenches” creates incredible 
opportunities for growth both personally and 
professionally. I look forward to every event and 
opportunity to connect so many great leaders in 
sales and sales enablement. 

Bryan Naas 
Director of Sales Enablement

Sales Assembly has provided an opportunity 
for me to meet peers that are having the same 
challenges as me and talk through solutions with 
experts that have already found solutions. The 
community of revenue and operationally minded 
professionals has helped our Revenue Operations 
team and our organization move faster. 

David Kohn 
Director of Revenue Operations

These are my people. It’s been great to meet with 
leaders in growth-stage tech companies that 
take their jobs and their companies seriously, but 
not themselves, who are willing to  openly talk 
about the problems their facing and brainstorm 
solutions, rather than get into pissing contests 
about who has the largest org or the best title. I’ve 
left every event with a couple key takeaways about 
running our business and a handful of laughs.

D.J. Eaton 
Sales Operations Manager

Sales Assembly provides a great community of 
sellers and Sales Enablement professionals to 
connect and network. If you’re in SAAS sales, 
there’s something for you!  

Kate Adams 
Sales Education Strategist 

Sales Assembly has proven that they care deeply 
about the growth and success of all their members. 
This shows in their relentless pursuit to listen to the 
community and connect their members with the 
right resources and people. 

Robb Finkelstein 
Head of Revenue Operations

SALES ENABLEMENT / REVOPS



I love Sales Assembly!  They have built such 
a great network of sales professionals and 
companies in such a short time. The content and 
trainings they are constantly developing is unlike 
any other sales organization out there. They want 
to help sales reps and managers succeed.     

Elizabeth Klebba 
Account Representative

From the peer sessions to the many training labs, 
Sales Assembly provides me and my team with 
great networking and learning opportunities. 
The peer sessions allow folks in similar roles to 
share challenges and best practices and serve as 
a bit of group therapy and the training labs are a 
great extension of our own internal training and 
enablement programs. The SA team is also very 
well connected so if I need feedback on a tool 
I’m considering, they also help connect me with 
someone in their network to share honest insights.   

Heather Reed 
Director of Sales Development

I enjoy the Sales Assembly events I have 
attended but sometimes feel like the sales topics 
and conversations always apply to enterprise 
sales with complex, long, sales cycles. I wish 
there was an enterprise sales specific event as 
opposed to mixing all BDRs, Acct Managers, and 
Enterprise Sales people all together.  

Beatrice Conley 
Enterprise Sales Manager

Sales Assembly provides incredible value by 
giving its members access to a network of first-
rate sales professionals, training and professional 
development for roles ranging from SDR to rev 
ops, and thought leadership. It is exciting to 
witness this work as it expands and evolves, and 
I’m excited to see what they have in store for 
Chicago and beyond!

Alisha Johnson 
Manager, Sales Development

I really enjoyed the session for new managers 
in a sales related role. It felt well planned and 
thoughtfully put together. All the various speakers 
were engaging, had great personalities and 
provided strategies backed up with detail and 
experience. I’m looking forward to attending again 
sometime.

Steve Stocks 
Mgr. of Pre-Sales Engineering

Sales Assembly has been such a phenomenal 
program to participate in. Between the top-of-
the-line webinar content to the peer group system 
that has been launched, there is always something 
to take advantage of. Best part, participating with 
Sales Assembly allows me to further extend my 
network beyond my current company AND hear 
other voices/perspectives in the Chicago sales 
scene. Thank you Sales Assembly!

Max MacCready 
Enterprise Sales Team Lead

As a newer manager, the sessions were valuable 
to my personal growth and reps growth as I learn 
best hearing from other colleagues in the industry. 
The community is a fantastic way to network and 
learn from each other.  

Benjamin Renner 
Regional Sales Manager

I value the membership to Sales Assembly and the 
opportunity to attend live events (pre Covid) and 
network. The content presented via Webinars has 
been very beneficial during quarantine. Although 
my Peer Group has not been successful, the few 
people I have connected with have provided new 
ideas and insights which has helped.

John Ross 
Sales Director LATAM

Sales Assembly has created a community that 
fosters learning, networking and personal growth.  
It feels like another great Chicago neighborhood 
where you really get to know who lives next 
door and want to rally to support each other and 
participate in making the community better.  We 
are proud to be a member of Sales Assembly. 

Amy Mills 
Director of Sales and Sales Support

Sales Assembly has been a great place for both 
learning and networking. My team has learned a lot 
from both the in person sessions and the webinars 
provided by Sales Assembly. These sessions have 
also allowed my team to meet and network with 
other sales professionals at other organizations.

Jared Marcell 
Director of Corporate Sales 

Sales Assembly has been immensely valuable to our 
company. All of our sales people, including newly 
hired SDRs, tenured AEs and upper management 
have found the content enriching. We are very 
excited to continue working with the SA team! 

Gene Romero 
Director of Sales

SALES MANAGER / DIRECTOR

ACCOUNT EXECUTIVE

It was an eye opening experience for someone 
new to sales management. The topics and 
methodologies were relevant and useful. I use 
some of these tools in my job today.

Dean Brady 
Systems Engineering Manager

Sales Assembly provides a great environment to 
learn from other and grow.  I have come away 
from the experience better prepared to improve 
my sales skills. 

Linda Arquilla 
Senior Account Executive

Sales Assembly has allowed me to learn from 
sales professionals , trainers, and other top 
performers in the technology space. I love the 
open and honest discussions!  

Michael Lenzi 
Senior Account Executive

As an individual contributor, it allows me to enter 
an executive conversation and community around 
buying and selling that otherwise would only 
happen online or in my own company.

Drew Kelley 
Account Executive

Sales Assembly has made me a better salesman, 
hands down. The speakers that lead SA 
programming are top notch, world class experts 
in their field. Putting their lessons into practice 
has had a profound impact on my process. 

Dominic Marella 
Account Executive

Anytime a Sales Assembly event comes up my first 
reaction is excitement. Being apart of a community 
that invokes growth and pushes the importance 
of networking with our strong sales community of 
Chicago is a privilege.  

Ivan Rojas 
Account Executive



Sales Assembly is very intentional in the topics 
they cover, the speakers they acquire and the 
participants that they accept for each event. 
Because of this environment, it’s easy to learn things 
that you can immediately add to your sales process 
and presentations, while also meeting a couple of 
people to stay in touch with down the line.

Paul Timlin 
Senior Account Executive

I found the selling series to be extremely valuable 
since the event was an efficient use of time, 
engaging, and allowed us to engage with other 
sale-personnel across other industries. Since 
multiple sectors/industries were coming together 
to address similar “pain-points”, it fostered far 
greater collaboration and creativity.

Corey Wagner 
Senior Account Director

Sales Assembly is an incredible opportunity for 
anyone in the Chicago Tech sales community! The 
instructors, content, and sessions you get access 
to are unmatched. Every single event is filled with 
like-minded individuals all hoping to expand their 
sales knowledge, so the networking alone make 
Sales Assembly worth the investment.

Alexine Mudawar 
Account Executive

Sales Assembly has been a crucial part in my 
maturity as a sales person. The opportunity 
to learn from and network with my peers is 
priceless. The presenters always feel timely and 
their messages relevant to my daily tasks as a 
software professional.

Ryan Roberts 
Senior Account Executive

When job hunting last year, being with a member 
company was on my must-have list. Sales 
Assembly provides a great space for knowledge 
sharing, networking, and growth opportunities. 
It’s always exciting to snag a seat at the SA Labs 
because I know it’s going to be interactive, and I 
know I’m going to walk away with tips I can start 
implementing right away.

Kyleigh Oosthuyse 
Account Executive

SA has done tremendously well at developing and 
mastering my sales techniques over the past year. 
They have connections with top C-level executives 
from around the nation who are rich with 
knowledge and eager to share. I would recommend 
SA for sellers of all backgrounds and expertise.

Peter Marshall 
Senior Sales Consultant

Sales Assembly has been tremendously insightful 
for SpotHero’s non-traditional sales team over the 
past few years. It gives us a chance to learn from 
and collaborate like-minded sales professionals, 
and although I specifically am not really involved 
in a regimented sales cycle in my specific role, 
learning the most efficient and successful sales 
tactics are very important life skills. 

Michelle Jackson 
Account Executive

Sales Assembly presents a fantastic opportunity 
for all levels of sales employees to come together 
as a community and learn from each other. 
I’ve benefited greatly from the education and 
networking Sales Assembly provides the Chicago 
tech community. 

Zach Frazier 
Account Executive

Sales Assembly provides an experience that is 
hard to find for sales professionals and leaders- 
an opportunity to network with and learn from 
top sellers and leaders from different businesses 
at different stages. It is the perfect way to 
supplement the sales training/enablement that 
your company provides with learnings and best 
practices from industry experts.   

Sean Hamilton 
Commercial Account Executive

I have attended a few Sales Assembly events 
and have to say I am quite impressed. Both 
presentations took hard data on what successful 
sales habits look like, and framed them in a way 
I was able to immediately use that same day. 
I always leave the morning events inspired to 
connect with clients.

Matt Casaletto 
Senior Account Executive

The Top Sellers training I attended through 
Sales Assembly exceeded my expectations.  
The activities and content have made a lasting 
impression and I’ve applied the lessons in my 
personal and professional life.  Looking forward to 
attending another session!

Ely Hall  
Enterprise Account Manager

I view Sales Assembly as the most valuable 
resource I have at my disposal outside of the 
walls of my own company. The network that Sales 
Assembly has curated is second to none, and their 
ability to also pull in talent from outside of the 
direct community is amazing. I leave every program 
inspired and with a few actionable takeaways.

Chris Kosrow 
Account Executive

BDR/SDR

I find the sales assembly info interesting and a 
good way to hear the different struggles and 
insight other sales individuals are having. 

Jes Stephens 
Business Development Manager

My first Sales Assembly event introduced me to 
people and perspectives beyond my company’s 
and helped me gain an understanding of the sales 
process on a wider level.  I enjoyed brainstorming 
solutions and learning from others in various parts 
of the sales world.  

Magda Lijowska 
SDR

I have been to a handful of Sales Assembly 
events the past year. Each and every time that my 
organization selects me to go I am ecstatic. There’s 
nothing more helpful or exciting to sit in a room 
full of other B2B software sales professionals and 
brainstorm solutions to common sales problems.  

Samuel Roane 
Business Development Representative

The lessons and interactions you have at Sales 
Assembly programs help give new perspectives 
and approaches to my daily work. The 
opportunities Sales Assembly provides are very 
valuable to my professional growth within sales.

Josh Intagliata  
Sales Development Representative

SA has truly gotten me out of my comfort zone 
and it has been warmly welcomed on my side due 
to the open and accepting environment that they 
create. Getting out of the office, being surrounded 
by likeminded sales professionals and hearing 
different perspectives on how they are improving 
their processes is amazing. 

Gabby Dallecarbonare 
Sales Development Representative

Sales Assembly has been an integral part of 
our sales learning in 2020. What I’ve found 
particularly helpful is the Fridays are for Closers 
webinars by Todd Caponi. Our team has been 
tuning in and we’ve learned some great tactics 
that we are actively testing out during this 
uncertain time.   

Branden Marks 
Director of Business Development 



My company sent my colleague and I to an event in 
preparation for a new role we were about to start. 
We were transitioning from an inbound sales role 
to outbound, and from the Sales Assembly event 
learned crucial strategies for outbound selling 
and selling on value. Overall it was an incredibly 
valuable experience, and I took from it knowledge 
and insight that is helping me in my new role at 
ActiveCampaign.

Johnny Stevens,  
Business Development Representative

Sales Assembly has been instrumental in helping 
ShipBob find and hire top talent through its career 
fairs. I found the experience extremely professional 
and catered towards the right crowd- getting in 
contact with qualified sales professionals.

Kasha Viox 
Talent Acquisition Manager

I’ve appreciated how much SA has been 
a resource in my own learning, but more 
importantly, the role SA plays in the development 
of the SDRs on my team. As Infutor looks to 
improve our ability to produce and perform 
with the current growth initiatives in place, SA 
functions as an extension of our enablement 
and empowerment strategy and positions our 
company as a best place to be.

Gabrielle Blackwell 
Sales Development Manager

Sales Assembly provided me with an easy and 
effective way to connect and engage with other 
Talent and HR Leaders throughout Chicago. 
Being able to ask questions, brainstorm 
together, and share ideas and resources has 
equipped me to navigate challenging situations 
with a lot more success. The Talent and HR 
community feels a lot stronger and more 
unified because of Sales Assembly.

James Parker 
Sr. Manager, Talent Acquisition

I come away from each workshop with new 
avenues to explore and fresh ideas to implement. 
It helps me re-energize my business.

Danny Koenig 
Senior Recruiting Coordinator

Over the last few months, Sales Assembly has 
allowed our remote sales reps to attend trainings, 
develop sales best practices and expand their 
network within the community. We are always 
looking for ways to provide additional tools for 
our remote sales team and SA has allowed us to 
support them during an especially stressful time.   

Megan DePorter 
Director of People Ops

Sales Assembly has provided our sales reps and 
sales managers with professional development 
and programming that is much more robust than 
we’d be able to offer them internally.  Beyond the 
growth of our Sales talent capabilities, the Talent/
HR leadership network has been a priceless asset 
for me personally - sharing knowledge and learnings 
with other leaders in the same industry/company 
stage, facing a lot of the same challenges, has 
made me a better leader, which in turns makes our 
business better.

Shannon Ward 
VP of People

I have attended two events engineered by 
the Sales Assembly team, and both provided 
thoughtful conversations amongst hungry, 
growth-obsessed individuals.  Knowing my 
company values Sales Assembly makes me value 
my company more, and I feel empowered to know 
my sales team is aligned on most core values your 
Sales Assembly team wish to build upon.    

Clayton Locke 
SDR

HR/TALENT

Being part of the sales assembly community 
has not only helped advance the learnings 
and connections of our sales teams but has 
also brought a lot of value to our operations 
teams, whether it be HR, Marketing or Revenue 
Operations. Matt, Joel and their team make us 
feel like we’re actually party of a community 
and not just on their email distribution list. Plus, 
they’re communication is really funny, so you 
can’t help but be engaged with whatever they’ve 
got going on! :) 

Elles Skony 
VP of Talent Management

Sales Assembly has been instrumental in 
supporting ActiveCampaign’s growth. Not only 
does the team keep us top of mind for candidate 
referrals, but through career fairs we’ve been able 
to attract more quality talent and get our brand 
out to the community. 

Sasha Katz 
Global Talent Acquisition Manager

Sales Assembly has been a great resource for our 
sales leadership but also to connect with other 
HRs on topics of all sorts (currently - pandemic 
management), and network with others in similar 
industry, fields.  

Lindsay Dagiantis 
VP of HR

SA is great for building a network, sharing 
industry best practices, and gaining valuable 
sales training while collaborating with like-minded 
organizations.   

Zach Leahy 
AVP Account Management 

I’ve really enjoyed the SA events I’ve attended 
and am leading one of the Peer Connects groups 
which allows me to network with sellers outside of 
my LinkedIn bubble. So far, it’s been great!

Lauren Zekiri 
Sr. Account Manager

From the start of our partnership with Sales 
Assembly, we immediately saw the benefit.  The 
events were motivating and sparked a lot of great 
ideas that we could apply to our own business. 

Paige Arimond 
SVP of Client Success

Our peer connect group has been extremely 
beneficial.  It’s great to hear from others in the tech 
space. Having outside voices to bounce ideas off of 
and support is great. 

Matt Tafoya 
Sr. Customer Success Manager

CUSTOMER SUCCESS



I’ve gotten the opportunity to network with 
people I likely would never have met, and it’s been 
a really nice addition during this odd time!

Kendra Murphy 
Enterprise CSM

I love the programs. I learn a ton and I enjoy 
networking. I look forward to going to the next 
sessions. 

Samantha Siemiawski 
RSM

Sales Assembly is the classic cliche... informative 
and fun! It’s a blast getting to work through topics 
with peers in similar industries while learning best 
practices and forging professional relationships. I’m 
always quick to jump at the opportunity when they 
need a CS leader or if the topic is relevant!

Kirby Platt 
Team Lead, Customer Success Specialist

I was truly impressed with the event I attended 
for Customer Success reps. Getting to share my 
experiences with other individuals in a role like 
mine helped me see the parallels and feel more 
connected to the Chicago community. I believe 
Sales Assembly will help me build my network 
and expand my skillset over time!

Julia Lynch 
Relationship Manager

Working at a young startup, we are building and 
gathering information to help make decisions. 
Working with the Customer Success Sales 
Assembly working group has been invaluable. The 
entire network has been open to meeting, providing 
feedback and sharing stories. It’s a well curated 
group and I am thankful to be involved with it. 

Shelly Murphy 
VP Customer Success

Sales Assembly has been an incredible avenue 
for helping me build my network in the Chicago 
tech community. It has also been the catalyst 
for meaningful discussions around growing and 
scaling sales and success organizations.  

Anne Carter 
Senior Manager, Customer Success

I attended SA’s new manager training this year 
and found the day to be incredibly valuable. While 
I don’t directly manage a sales team, I still found 
many of the sessions applicable to what I do on 
the Client Success side of the business particularly 
when it comes to recruitment, performance 
development, and retention strategies discussed 
across the day. 

Krista Canton 
Client Services Manager

The “Fridays are for Closers” series has been 
such an incredible resource during the pandemic. 
This is a very strange and difficult time for sellers 
across all verticals, so it’s fantastic to know you’re 
not alone and that there’s resources available to 
keep your mind sharp & continue learning how 
to be a better seller during the tough times and 
beyond.

Celia Dubroof 
Client Lead

It is great to have the ability to connect with peers, 
spend more time sharpening professional skills, and 
learn more about my subset of the sales umbrella. I 
appreciate having Sales Assembly as an outlet for this. 

Carly Cozad 
Enterprise CSM

I love that there are so many specific topics where 
I can gain thoughtful insights from a wide variety 
of perspectives. The presentations are concise and 
engaging and I would recommend these to anyone 
looking to deeper their knowledge and genuinely 
wants to be better at what they do.

Sydney Sek 
Customer Success Manager


